
Save energy and 
spread the cost

The speedy lease plan for Auto-Cleaning Accessory  
for Daikin Ducted Units
BAE20A62 / BAE20A82 / BAE20A102

Finance provided by



Delivering energy saving 
of around 20% per annum 
throughout the system life*, 
the Auto-Cleaning Accessory 
for Daikin Ducted Units saves 
on the cost of filter cleaning, 
while enhancing room 
cleanliness, delivering a  
typical return on investment 
within 2-3 years.

It’s a great way to add value 
to a project, while setting 
your offer apart from the 
competition.

Now your customers can adopt added value 
technologies without increasing capital budgets. 
The Auto-Cleaning Accessory for Daikin Ducted 
Units is available via a speedy lease plan, so now 
it’s easier to finance energy saving solutions.

*Based on hotel test on VRV system vs manual cleaning every quarter

airflow 
direction

NEW & 
UNIQUE



The Auto-Cleaning Accessory  
for Ducted Units 

The Auto-Cleaning Accessory for Ducted Units 
avoids clogged units due to excessive dust 
formation, especially in difficult to access areas.  
This results in a much smoother system 
operation, guaranteeing lower maintenance 
and running costs. By keeping the filter always 
clean, optimum efficiency is ensured over the 
lifetime of the system, avoiding sudden failures 
that could result in unexpected maintenance 
and business costs.

Stress-free leasing options available 

The Auto-Cleaning Accessory for Ducted  
Units is available via an innovative range of 
flexible financing options from Daikin UK  
and Shire Leasing. These stress-free leasing 
options eliminate large upfront payments.  
This means you can manage your cash flow 
more effectively and your customer can spread 
their costs treating them as 'operating cost'. 
This will then reduce any demand on already 
stretched capital budgets. It’s easy and  
stress-free to arrange – see overleaf.

How does it work?

›  �Filter cleaning takes place 
automatically each week at the time 
programmed via the remote controller  
or ITM

›  �The dust is collected in the dust box 
integrated within the unit

›  �The dust can be removed easily via a 
vacuum cleaner through the flexible 
suction port as part of a regular 
cleaning regime

Why offer finance to  
your customers?

›  �Flexible promotional tool for use  
with your customers

›  �Reliable payment on completion  
of project 

›  �Straight forward step-by-step 
application process 

›  �Less likely to be value engineered  
as not capital expenditure 

Guy Lewcock 
National Account Manager
Tel: 01912 312059
Email: guy.lewcock@shireleasing.co.uk

Joanne Siviter
Senior Operations Co-ordinator
Tel: 01827 306552
Email: joanne.siviter@shireleasing.co.uk

Key contacts at Shire Leasing

mailto:guy.lewcock@shireleasing.co.uk
mailto:joanne.siviter@shireleasing.co.uk
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How to successfully 
offer Daikin Finance

Finance provided by

*Finance for limited companies business use only. This marketing promotion and content has been produced by Daikin Airconditioning UK Ltd. Return on investment is 
dependent on each individuals business’s circumstances. Any lease entered into will be with Shire Leasing PLC or may be introduced to one of a group of asset finance lenders. 
Finance is subject to application, credit and the lender’s terms and conditions. Shire Leasing PLC is Authorised and Regulated by the Financial Conduct Authority for certain types 
of consumer credit lending and credit related activities that are regulated under the Consumer Credit Act 1974 and by the Financial Services and Markets Act 2000.

www.daikin.co.uk/shireleasing
www.daikin.co.uk/shireleasing

